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Helmet laws, 
lane filtering 
are win/loss
BY MARK HINCHLIFFEIN MOTORBIKE NEWS — 6 NOV, 2015

The introduction of lane
filtering in four states and a
territory, and wider helmet

laws in two states and a territory
are both a win and loss, says the
new Australian Motorcycle Council
chairman.

“It’s a bit of a conundrum because
some states have now got what
we’ve been campaigning for over
many years so it’s a win, but it’s also
a loss because it’s not uniform across
the states,” says Peter Baulch.

The Victorian rider and founding
chairman of the restructured
Victorian Motorcycle Council has
been appointed to replace Shaun
Lenard who resigned last month
after nine years to become media
adviser for Australian Motoring
Enthusiast Party Senator Ricky Muir.

“We had the stupid situation
recently with the MotoGP of blokes
coming down from Queensland
having to carry a spare helmet to
get through NSW safely,” Peter says.
“It’s just stupidity.”

Peter says one of his main aims as
AMC chairman will be “regulatory
harmonisation” of rules such as
helmet laws, lane filtering and other
road rules.

Australian Standard sticker

“Uniform Road Rules have been
high on the agenda for all road
users, and especially motorcyclists
for many years,” he says.

“At the Helmets Forum in Sydney in
January 2015, all key

participants/presenters espoused the
need for regulatory harmonisation.
But the reality is that we are now
worse off than we were 12 months
ago, with more states adopting their
own rules/regulations which differ
from each other.

“Filtering and ECE 22-05 helmets are
but two examples of this.

“But as we know, common sense in
government and bureaucracy are
often miles apart.”

Peter says the role of the AMC will
be to keep plugging away behind
the scenes, a job which was recently
made more difficult by a Federal
Ministry reshuffle.

Apart from rule uniformity, Peter
says “the overriding and most
compelling issue” is to have state
and federal authorities recognise
motorcycling as a separate and
legitimate mode of transport.

“The National Transport Commission
sets the ideology for transport
nationally and up until the last 12
months the words motorcycle and
motorcycling did not appear once in
their manifesto,” he says.

AMC secretary Tony Ellis says Peter
has a “long involvement with
motorcycling” and brings a strong
background in business and
management to the position.

Peter is a company director who has
been riding “for more years than I
care to remember”.

His first bike was a Suzuki 185cc trail

bike on the family farm. After
University, he spent 20 years in
senior corporate management
(nationally and internationally) and
has been involved in the boating
industry for many years.

Peter now rides a Honda ST1300
Pan European, is a member of the
NSW Boating Industry Association,
past national President of Apex
Australia, founding chairman of the
new VMC, a previous delegate to
AMC, a member of the VicRoads
Motorcycle Advisory Group, a
Ulysses Club member since 2000 and
current member of the club’s
National Committee.

He has delivered the following
“vision statement” to members of
the AMC:

Thank you for your confidence and
support in nominating/electing me
to succeed Shaun Lennard as
Chairman of the Australian
Motorcycle Council.

I am somewhat humbled, but at the
same time, excited by the challenges
we have ahead of us.

Shaun Lennard’s legacy will be the
healthy state he has left the AMC in,
and the respect and credibility it
now enjoys as the peak body
representing motorcyclists
nationally.  I place on record our
sincere appreciation to Shaun from
all of us for the untiring
commitment he has invested in
elevating the AMC to the status it
enjoys today, nationally and
internationally.
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Some thoughts on the AMC’s needs
in the short to medium-term future.

Given the void left by Shaun’s
unexpected departure from the
Presidency of the AMC, and the
absence of a clear succession plan, I
think now is the time to give some
serious thought to the following:

a) Avoiding a repeat by establishing
a process for natural progression
and succession by amending the
AMC constitution to provide for
an official position of Deputy
Chairman.

b) New Chairman to proactively
mentor Dep Chair as likely
successor, and ultimately a
seamless leadership transition.

c) Research all available means of
establishing a practical and
feasible on-going funding
resource for AMC.

d) Meet more regularly (even
consider skype based mini
teleconferences of Executive and
or All AMC Delegates).

e) Increased stakeholder / partner
communication both Internally
and Externally with regular
formatted information flow and
expanded “Committee” roles and
functions.

f) Better coordinated State and
National advocacy on all
motorcycling related matters /
issues requiring regulatory
harmonisation through increased
respectful consultative
representation.

g) Explore closer working
relationship development with
non-Government State and
National Bodies having
motorcycling related affiliations,

(E.g.: FCAI, MA, AMDA, NTC,
AustRoads, Stds Aust, RAA, etc).

The fact that we can confidently
address these challenges is a
compliment to Shaun’s
Chairmanship. I think all associated
with the AMC have been fully
supportive and appreciative of the
profile, recognition and respect that
the AMC now enjoys, thanks
primarily to Shaun’s diligence and
dedication to the task. I’m sure we
all understand and respect Shaun’s
decision to take up the role he now
has, and I have his personal
assurance that whenever possible he
will be only too keen to offer
support, advice and guidance to the
AMC.

Some issues for us to consider into
the short / medium future.  (not
limited to)

i Slight AMC restructure (as
above)

ii Settling a Patron

iii Expand team work and the now
“well-functioning Sub
Committees”

iv Recognition by all stakeholders,
of Motorcycling as a separate
and legitimate mode of
transport and Road user group.
(fastest growing mode of
powered transport in Australia
over past 10 years). 

v Austroads and NTC could set the
standard for State Governments
and State Roads Authorities.

vi Holistic approach to Road
design, road surfaces, road
maintenance, roadside
infrastructure, etc, for the
benefit of ALL road users

vii Holistic approach to **Regulatory
Harmonisation of all road rules /
safety related regulations, using

better research and greater
consultation with stakeholders

viii Engage in consultation to
embrace technology (ABS, C-ITS
(Cooperative Intelligent
Transport Systems), etc), for
improved information /
awareness of road environment
and vulnerable road users in
particular.

ix Holistic approach to safety by all
parties in recognising Road
Safety is a shared responsibility
of all road users AND
stakeholders.

x All stakeholders recognising and
acknowledging that the safety
of one road user group should
not be enhanced at the expense
of other road user group/s 

** Regulatory Harmonisation –
Uniform Road Rules have been high
on the agenda for all road users,
and especially motorcyclists for
many years.  At the Helmets Forum
in Sydney in January 2015, ALL key
participants / presenters espoused
the need for regulatory
harmonisation. But the reality is that
we are now worse off than we were
12 months ago, with more States
adopting their own rules /
regulations which differ from each
other.   Filtering and ECE 22-05
helmets are but 2 examples of this.

The above list of suggestions is by
no means an exhaustive list of
possible options, but rather, it is
provided as a guide to some of the
issues that I believe we (AMC) need
to continue to address constructively
in order to ensure that the
continued influence, credibility and
professional effectiveness of the
AMC is maintained and enhanced
for the future benefit and better
outcomes for all motorcyclists
nationwide.

How to sell your motorcycle
BY MARK HINCHLIFFEIN TIPS/TRAINING — 14 MAY, 2015

Ahighly competitive
market is keeping new
motorcycle prices low

which is great news if you are
buying, but bad news if you
are trying to sell your
motorcycle. Getting a decent
price for your much-loved
bike can be difficult but there
are a number of things you
can do to maximise resale
value when you sell your
motorcycle.

We have gone to the experts
for advice, including RACQ
technical executive manager
Steve Spalding, Glass’s Guide
and some retailers who
wanted to remain
anonymous. In this first of a
two-part feature, we have 10
tips for preparing your bike –
and yourself – for sale.

Clean your bike.
It seems obvious, but it is
surprising how many people
offer their bike for sale

covered in grime. Apart from
a general clean, it is
important to clean areas such
as under your seat where tell-
tale mud and dust may deter
a keen buyer. You should also
ensure the battery terminals
don’t have any calcium build-
up and that you remove any
surface rust from chrome or
metal parts. It may pay to get
some touch-up paint as well,
but you don’t want to go too
far and make it look obvious
that you have patched it up,
either. Read my story on
cleaning your bike for some
more tips.

Clean up first
Remove most of the
accessories. You may love the
way you have kitted out your
bike, but not everyone will.
You may actually get more
from selling the accessories
individually on eBay than it
will add to your bike’s price.
Some dealers tell me that

performance accessories can
depreciate the price of your
bike because it looks like it
has been thrashed. If you sell
it with accessories, make sure
the original parts (eg exhaust
pipes, racks, bars, mirrors) are
included.

Research the price. 
Check the Glass’s Guide
website to find out what your
bike is really worth. Online
bike sales sites offer inflated
views of what people are
hoping to get, but they are
often unrealistic.  Most
people who sell privately list a
high price so they can
negotiate down. That just
deters inquiries. Best to set an
honest market price by
checking first with the bike
valuations company that
dealers use, Glass’s Guide
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Ensure your bike is checked
by a mechanic.
In some jurisdictions you must
have a valid safety certificate
or roadworthy before you can
sell the bike. But it’s also
important so you have peace
of mind that when someone
rides off on your bike – for a
test ride or after the sale –
that it won’t fail on them.
Also check all the basics such
as battery, oil, chain and tyre
pressures.

Gather all your
documentation.
Make sure you have proof of
ownership, finance details,
remaining warranty and
service/maintenance records.
Buyers may want to look at
these. A well-maintained bike
will fetch a better price and
the right documentation is
great reassurance.

Selling privately. If selling
privately, there really is only
one option – online. No one
sells motorcycles in
newspapers anymore and you
really would have to be lucky
to sell via a flyer pinned on a

supermarket community
noticeboard or by being
parked at the side of the road
with a “for sale” sign on it.
The latter is also a prime
target for thieves.

Be honest.
Don’t give an outlandish
description of your bike. But
give as many details as you
can including kilometres,
“never dropped”, “never
ridden in the rain” and how
much time you have left on
registration.

Use a clean background for
photos
A pictures paints a thousand
words. You are going to need
some good photographs of
your bike for an online ad.
Photograph your bike against
a clear background. One of
the best locations is in front
of a closed garage door. Take
the photos outside on a clear
day, mid-morning or mid-
afternoon, and use the flash
as well to get rid of any
shadows. Photograph it from
all sides and you may want to
highlight some of the selling

points such as the odometer
showing low kilometres or the
rego sticker showing plenty of
time left. If you’ve owned up
to any scratches or dents,
photograph them, as the
buyer may imagine them to
be worse than you said.

Mechanical condition.
Don’t start the bike just
before a buyer arrives to
inspect it or they may become
suspicious about its ability to
cold-start when they feel the
warm engine. Once again, it’s
best to be honest. However, if
you have plenty of time for
the bike to cool down again,
it’s advisable to start it and
have another last check of the
battery.

Transfer documents.
Have the motor vehicle
transfer documents on hand
when a buyer arrives. You
don’t want to send away a
prospective buyer simply
because you can’t finish the
transaction for a lack of
documentation. They may get
cold feet and never return!

Use a clean background for photos

We have gone to the experts
for advice, including RACQ
technical officer Steve
Spalding, Glass’s Guide and
several retailers.

Private sale:

We all think private sale is the
best because we can get the
most for our motorcycle.
However, because of the low
prices for new bikes, the
second-hand market is
flooded and prices are not so
great. Also, with so many
bikes out there for sale, it is
difficult to excite any interest.
And while you sit around
waiting to sell your bike, you
may miss out on a bargain for
your next motorcycle.

Another problem with private
sales which are mainly done
over the internet is that there
are many scammers out there.
There has recently been a rash
of stolen bikes in Victoria
from thieves who contact
sellers and get their address
on the pretence of coming to
inspect the motorcycle. Then
thieves roll up and steal it.
You also have the problem of
someone riding off on your
bike for a test ride and never
coming back. There are
precautions you can take such
as meeting buyers at a neutral
place and holding their
licence or passport while they
test ride.

You will also have to agree on
a transfer of money that is
foolproof. On my last sale, the

buyer used my home
computer to transfer money
into our account, but it was
still possible to have been
ripped off.  As you can see, it
can be quite a chore to sell
privately. There are other
quicker and safer options
available.

Another option is to use
Protecti who hold the money
securely until both parties are
happy.

(Please note: Only available in Australia)

Consignment:

Selling on consignment means
you leave your motorcycle at
a dealership and they sell it
for you and charge you a
commission on the price.
However, very few dealers sell
on consignment any more.
And since dealers make more
money buying and selling
bikes, they are less likely to
promote your bike to a buyer.
Their only motivation may be
your promise to buy off them
when it is sold. In which case,
why not just do a trade-in?

Trade-in:

This is one of the simplest
ways to sell your bike. All the
financial and legal documents
are handled by the dealers
and they are often keen to do
business and shift new stock
off their floor. However, one
of the problems is you never
really know how much you
get for your bike and what is
the real price for the bike you

are buying. You should
consider buying an industry-
approved valuation from
Glass’s Guide. Dealers can’t
argue with that as they use
Glass’s Guide, themselves. If
your dealer talks only in
changeover prices rather than
trade-in price, insist on
getting a breakdown of the
trade-in price from the dealer.
If you say you are going to
obtain another trade-in price
elsewhere, they will often try
heavy-handed sales tactics or
tell you the deal won’t be
there when/if you return. In
that case, just walk away. You
probably will get a better deal
elsewhere.

Sell for cash:

This is another simple method
of selling your motorcycle.
Because new prices are so low,
it can be difficult to get
people to trade-in their bikes,
so dealers end up with few
bikes out the front to attract
customers. You’ve probably
seen the signs saying they will
buy your bike for cash. You
probably won’t be surprised
to find that they won’t offer
great prices, either. There
really is little incentive since
they won’t necessarily get the
money back from you in a
sale. However, what you lose
in the sale, you may gain
when you buy a bike because
you have the bargaining
power of cash.

THE CLUB WEBSITE IS AT:

steelhorses.com.au
(steel horses dot com)




